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Have you heard of 401(k) Day? It’s a time for promoting the popular 401(k) retirement plan 

and the importance of setting money aside for the future while you are working. 

Trap
Avoid the Default Investment

If your employer offers a 401(k) plan, partici-

pating is an important step toward having the 

retirement you want. To be successful, you 

must understand your retirement plan’s 

investment options and choose those that are 

right for you. 

Default investments
Many retirement plans have a default invest-

ment (sometimes referred to as a “qualifi ed 

default investment alternative,” or QDIA). 

Basically, if you don’t specify where you want 

your retirement plan contributions invested, 

the retirement plan invests your contributions 

in the default investment. Your retirement 

plan’s default investment may be a balanced 

fund that includes a mix of stock and bond 

investments, a life cycle or target date fund 

that takes your age or anticipated retirement 

date into account or something else.

Consider all your options
Keep in mind that your retirement plan’s 

default investment may or may not suit 

your personal needs and goals. You shouldn’t 

assume the default investment is right for 

you just because your employer provided it. 

Sticking with an investment that isn’t a good 

fi t could impact your retirement readiness. 

Instead, carefully review all your investment 

options and choose the ones that fi t your goals, 

risk tolerance and investment time frame. Your 

fi nancial professional can provide guidance 

in choosing suitable investment options.

Permission to change your mind
If you initially decide to go with your retire-

ment plan’s default investment, you can opt 

later to have your contributions put into 

different investments offered by your retire-

ment plan. Take the time to review the 

investment information your retirement plan 

provides, your current situation and your 

long-term goals. You also may want to 

consider contributing to an individual retire-

ment account (IRA) to help you further 

prepare for the future. Ask your fi nancial 

professional about the different kinds of IRAs 

and how they work.
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By the numbers:
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Back-to-school spending is huge. How huge? The only “spending season” that’s 

bigger is the December holiday season. For the 2014-2015 season, December 

spending was $616.1 billion. For the same period, spending on school-related 

items totaled $74.9 billion. Spending on Mother’s Day came in at $19.9 billion 

and Valentine’s Day at $18.9 billion.* 

Learn your lesson
Collecti

may be in the billions, but that items m

mean doesn’t you have to break the 

Here’s a short tutorial on how to bank. H

pending in check this season: keep sp

rough the supply list from your •  Go thr

s teacher to see what items you child’s

dy have on hand. alread

e you even get in the car or go •  Before

e to shop, come up with a online

ng budget. And stick to it. clothin

live in a state that charges sales•  If you 

tax, find out if there will be a tax-freenfi

ping period during back-to-shopp

ol season and plan accordingly.schoo

t the temptation (and ignore•  Resist

child’s pleas) to purchase items your c

ren’t on the teacher’s list unless that a

budget allows.your b

for coupons,•  Look f

print and both p

e. online

•  Get your kids involved by having 

them research and compare prices 

for items on their lists. 

•  If your children don’t need their 

supplies the very first week of school, fi

wait until the rush is over to make 

your purchases .

•  If you fi nd a good sale on itemsfi

you know you’ll need all year long,

stock up.

Teach your children
You can turn back-to-school shopping

into a learning experience for your

kids by giving them money and letting

them decide what to buy. Before you 

head to the mall, though, sit down 

with your children and agree on a list

of the things they are responsible for

purchasing. Then it’s up to them to 

fi gure out that if they splurge on one fi

or two expensive items, they won’t 

have enough to buy the other things

on their list.



People who say they don’t need life insurance may be absolutely right. They don’t, but 

their loved ones are another matter! Finding excuses for not buying a policy is easy. 

But life may not be so easy for your family if you fail to take steps to preserve their 

fi nancial security.

Don’t let these “reasons” stand in your 

way of protecting your loved ones.

I have plenty of money 
Maybe you do have significant assets, butfi

would your loved ones have enoughwould y

available to them to cover all theirmoney 

ses while your estate is being expens

settled? Life insurance proceeds 

can provide funds early on to fill in fi

the gaps and pay any taxes or bills

that are due without having to sell 

assets. 

I’m healthy as a horse
No one expects to be diagnosed

with a dire illness. But if you are,w

getting life insurance may be out of the 

question. Buying a policy while you’re

healthy can help ensure your loved ones

won’t have to worry about money if

something happens to you.

I’ll buy a policy soon
Soon may be too late. Fatal accidents and 

illnesses don’t ask permission before they 

happen. It’s smart to have life insurance to 

protect your loved ones financially, just infi

case.  September is Life Insurance Aware-

ness Month. What better time to talk with 

your fi nancial professional about your fi

coverage?

Give them options
Life insurance offers options to your loved

ones they might not have otherwise. The

proceeds can provide a financial cushionfi

during a time when survivors may not be

emotionally ready to make good decisions.

Insurance proceeds can give them the 

time they need to plan for the future.

Nobody’s saying you should spend your entire paycheck on a splurge. But 
treating yourself to something special every now and then can actually help 
you stay on track with your budget. 
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Life Insurance —
Who Needs It?
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Q. An article I read in the fi nancial news mentioned 
target date retirement funds having “glide paths.” 
Can you clue me in on what that means and why it’s 
important?

A. Very generally, “target date” refers to a certain date 

range for retirement or the approximate time when 

investors would want to start withdrawing money from the 

fund. It may be a useful starting point in selecting a fund, 

but you shouldn’t rely solely on the date when choosing or 

deciding to remain invested in a fund. Consider the fund’s 

asset allocation over the whole life of the fund. To reduce 

the risk of investment losses as the target date nears, a 

target date fund will typically shift some assets into more 

conservative investments. This change is the fund’s glide 

path. As the years pass, the fund’s stock allocation “glides,” 

or is rebalanced, to a more conservative point. Principal is 

not guaranteed at any time, including at the target date.

A fund’s glide path is important because the pace at which 

a target date fund becomes more conservative may differ 

from fund to fund. If you’re considering investing in a 

target date fund, your fi nancial professional can help you 

choose one with an investment strategy that fi ts your risk 

tolerance, as well as your retirement time frame.

Because mutual fund values fl uctuate, redeemed shares 

may be worth more or less than their original value. Past 

performance won’t guarantee future results. An investment 

in mutual funds may result in the loss of principal.

Mutual funds involve risk and are offered by prospectus (and 

summary prospectus, if available), which you can get from 

your registered representative. Carefully consider investment 

objectives, risks, charges and expenses of the investment 

company before investing. The prospectus will include this and 

other information; read it carefully before investing. Investing 

involves risks, and there is no guarantee that any one strategy 

— including diversifi cation — ensures a profi t or protects 

against a loss in a declining market. You should consult with 

your fi nancial professional regarding your particular situation. 

Often target date funds invest in other mutual funds, and 

fees may be charged by both the target date fund and the 

underlying mutual funds. A fund with higher costs must 

perform better than a lower cost fund to generate the same 

net returns over time.

We Value Your Input...
Your feedback is very important to us. 
If you have any questions about any of the subjects 
covered here, or suggestions for future issues, please 
don’t hesitate to call. You’ll find our number on the 
front of this newsletter. It’s always a pleasure to hear 
from you.

This publication is not intended as legal or tax advice. All individuals, including 
those involved in the estate planning process, are advised to meet with their tax 
and legal professionals. The individual sponsoring this newsletter will work with 
your tax and legal advisors to help select appropriate product solutions. We do 
not endorse or guarantee the content or services of any website mentioned in 
this newsletter. We encourage you to review the privacy policy of each website 
you visit. Limitations, restrictions and other rules and regulations apply to many 
of the financial and insurance products and concepts presented in this newsletter, 
and they may differ according to individual situations. The publisher and individual 
sponsor do not assume liability for financial decisions based on the newsletter’s 
contents. Great care has been taken to ensure the accuracy of the newsletter copy 
at press time; however, markets and tax information can change suddenly. Whole 
or partial reproduction of Let’s Talk Money® without the written permission of 
the publisher is forbidden.
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